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Item 2.02 Results of Operations and Financial Condition.
 

On August 16, 2021, MICT, Inc., or the Company, issued a press release announcing its financial results for the quarter ended June 30, 2021, and other financial
information. On August 16, 2021, the Company posted to its website a presentation containing its financial results for the quarter ended June 30, 2021, as well as held an
investor conference call discussing the financial results for the quarter ended June 30, 2021. Copies of the press release and, the presentation and the transcript of the investor
conference call are furnished with this report as Exhibits 99.1, 99.2 and 99.3, respectively.

 
The information in this Current Report on Form 8-K (including Exhibits 99.1, 99.2 and 99.3) shall not be deemed to be “filed” for purposes of Section 18 of the

Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any
filing under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

 
Item 9.01 Financial Statements and Exhibits.
 
(d) Exhibits
 
Exhibit No.  Description
99.1  Press release, dated August 16, 2021
99.2  Presentation dated August 16, 2021
99.3  Transcript of investor call held on August 16, 2021
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has caused this report to be signed on its behalf by the undersigned hereunto duly

authorized.
 

 MICT, Inc.
   
Date: August 16, 2021 By: /s/ Darren Mercer
  Name: Darren Mercer
  Title: Chief Executive Officer
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Exhibit 99.1
 

MICT, Inc. Reports 50% Quarter over Quarter Growth in
Insurance Revenues and Prepares for Magpie Stock Trading App Launch

 
Management to Conduct Conference Call Today, August 16, 2021 at 8:30AM ET

 
MONTVALE, N.J., August 16, 2021 -- MICT, Inc. (Nasdaq: MICT), (the “Company”), today announced its financial results for the second quarter ended June 30, 2021.
 

Q2 2021 Highlights and Recent Developments
 
● Insurance business revenues increased 50% over the first quarter to $12.3m versus $8.2m, all from B2B sales.

   
● Total consolidated revenues increased 38% quarter over quarter

   
● Currently in final stages of testing for Magpie stock trading platform in preparation for full launch in mid-September

   
● Commodities trading platform anticipated to launch by end of September

   
● MICT board approved $60 million capitalization of Magpie Securities from the Company’s funds to finance the launch and growth of stock trading platform

   
● MICT was added to the MSCI USA MicroCap Index on May 27th

   
● Investment in Micronet reduced to approximately 37%, eliminating the requirement to consolidate

   
● As of June 30, 2021, cash position was approximately $114 million

 
Darren Mercer, MICT’s Chief Executive Officer commented, “We have delivered significant quarter on quarter growth from our B2B insurance business, despite having only
launched in December 2020 and being still at the very early stage of executing on our long-term business plan. We grew our insurance brokerage business by 50% over Q1,
aided by the acquisition of the nationwide insurance license throughout China. What is particularly exciting about this achievement we are only at the beginning of the
development of our insurance business. The revenue ramp to date has been exclusively from B2B sales. We are now poised to expand the business into B2B2C products that
will be distributed via one or more on-line channels, which will be followed by further expansion into direct B2C products, many of which are custom designed and have
significantly higher margins compared to our B2B offerings.
 
“Another important part of our insurance business growth strategy is to secure more licenses at a local level, which alongside our development of strategic partnerships and
alliances in China, enables us to penetrate the higher margin B2B2C market more quickly, and ultimately create and leverage relationships with key partners to create the highest
margin penetration into the B2C market, including through the potential offering of health insurance products.
 

 

 

 
“We are eagerly awaiting the launch of Magpie, our stock trading app, which has reached the final stages of testing and now anticipated to launch in mid-September. We have
also put in place all the components necessary to create a successful business around our commodities trading platform, partnering with Shanghai Petroleum and Natural Gas,
whose clients account for 20% of China’s oil and gas trade. Following our diligent efforts building this platform, we are expecting to launch it by end of September, following
the Magpie launch, which we believe will place MICT at the forefront of the financial technology sector in Asia.
 
“Of note, our Micronet stake was reduced to approximately 37%, which means we are no longer required to consolidate the results of this entity into our P&L. By removing
Micronet from our consolidated income statement we will now be able to provide investors with a clear view of our core segments, enabling them to better monitor our
progress.
 
“Given all of these developments, we believe we are well positioned to continue our momentum and, as a result, expect further growth in revenues in both the third and fourth
quarters of 2021.
 
“Finally, and perhaps most significantly, we have, following our two placings in Q1 2021, amassed significant cash resulting in approximately $114M on our balance sheet at
June 30 2021. This strong cash position has multiple advantages throughout our business segments, including in funding the expedited build-out of our new businesses while
also providing significant runway to support our various trading segments.
 
“We are merely at the beginning of each of the development and growth of our business verticals and the feedback we have already received has been very positive, I believe
there is reason for optimism, and I am very excited about our future prospects. Not just for second half of 2021, particularly the fourth quarter, but 2022 and beyond. In the
meantime, we look forward to providing continued updates to our stockholders as we progress with all of our businesses” concluded Mr. Mercer.
 
Q2 2021 Financial Review
 

● Revenue in the second quarter was $12.3 million versus $8.9 million in the prior quarter and $0 in the year-ago period. The increase over Q1 was primarily attributable to
ramp in the insurance division, which grew 50% sequentially

   
● Gross profit in Q2 was $.0.7 million versus $1.9 million in the prior quarter. The margin reduction was due to incentives used to attract critical mass of new

brokers/customers; margins set to recover in H2 2021
   

● R&D expenses in Q2 were $0.4 million versus $0.2 in the first quarter
   

● Selling & marketing expenses in Q2 was $1.4 million, up from $1.0 million in the first quarter as resources were spent on the insurance brokerage platform
   

● General and administrative expenses were $14.8 million in Q2 versus $4.6 million in Q1, driven by increased advisor and professional expenses related to recent
acquisitions

   
● Operating loss in Q2 was $16.6 million versus a loss of $4.8 million in the prior quarter

   
● As of June 30, 2021, cash position was approximately $114 million
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Conference Call to be Held August 16, 2021 at 8:30AM
 
Please note that registered participants will receive their dial in number upon registration and will dial directly into the call without delay. Those without internet access or
unable to pre-register may dial in by calling: 1-833-953-2437 (domestic) or 1-412-317-5766 (international). All callers should dial in approximately 10 minutes prior to the
scheduled start time and ask to be joined into the MICT call.
 
The conference call will also be available through a live webcast found here: https://services.choruscall.com/mediaframe/webcast.html?webcastid=v01zK7nv.
 
A webcast replay of the call will be available here approximately one hour after the end of the call through November 16, 2021. A telephonic replay of the call will be available
through August 30, 2021, and may be accessed by calling 1-877-344-7529 (domestic) or 1-412-317-0088 (international) and using access code 10159526.
 
About MICT, Inc.
 
MICT, Inc. (NasdaqCM: MICT) operates through its wholly-owned subsidiary, GFH Intermediate Holdings Ltd (“GFHI”), GFHI’s various fully-owned subsidiaries or VIE
structures. GFHI’s versatile proprietary trading technology platform is designed to serve a large number of high growth sectors in the global fintech space. Primary areas of
focus include online brokerage for equities trading and sales of insurance products in several high-growth foreign markets including Asia.
 
Forward-looking Statement
 
This press release contains express or implied forward-looking statements within the Private Securities Litigation Reform Act of 1995 and other U.S. Federal securities laws. All
statements other than statements of historical fact contained in this press release are forward-looking statements. The words “believe,” “may” “will,” “estimate,” “continue,”
“anticipate,” “intend,” “expect” and similar expressions, as they relate to us, are intended to identify forward-looking statements. We have based these forward-looking
statements on our current expectations and projections about future events and financial trends that we believe may affect our financial condition, results of operations, business
strategy, business prospectus, growth strategy and liquidity. Such forward-looking statements and their implications involve known and unknown risks, uncertainties and other
factors that may cause actual results or performance to differ materially from those projected. The forward-looking statements contained in this press release are subject to other
risks and uncertainties, including those discussed in the “Risk Factors” section and elsewhere in the Company’s annual report on Form 10-K for the year ended December 31,
2020 and in subsequent filings with the Securities and Exchange Commission. Except as otherwise required by law, the Company is under no obligation to (and expressly
disclaims any such obligation to) update or alter its forward-looking statements whether as a result of new information, future events or otherwise.
 
Contact information:
Tel: (201) 225-0190
info@mict-inc.com
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MICT, INC.

CONSOLIDATED BALANCE SHEETS
(In Thousands, except Share and Par Value data)

 

 
June 30,

2021   
December 31,

2020  
ASSETS       
Current assets:       

Cash  $ 114,183  $ 29,049 
Trade accounts receivable, net   16,052   523 
Inventories   -   2,002 
Other current assets   2,314   1,756 
Related party   1,230   - 
Held for sales assets   -   350 

Total current assets   133,779   33,680 
         
Property and equipment, net   261   417 
Intangible assets, net   19,493   17,159 
Goodwill   19,788   22,405 
Investment and loan to Magpie (formerly: Huapei)   -   3,038 
Right-of-use assets   2,689   291 
Long-term deposit and prepaid expenses   172   266 
Micronet Ltd. equity method investment   965   - 
Restricted cash escrow   477   477 

Total long-term assets   43,845   44,053 
         
Total assets  $ 177,624  $ 77,733 
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MICT, INC. AND SUBSIDIARIES

CONDENSED CONSOLIDATED BALANCE SHEETS
(USD In Thousands, Except Share and Par Value Data)

 

 
June 30,

2021   
December 31,

2020  



LIABILITIES AND EQUITY    

    
Current maturity of long-term bank loans  $ -  $ 884 
Trade accounts payable   11,798   838 
Related party   -   163 
Other current liabilities   3,489   5,102 

Total current liabilities   15,287   6,987 
         
Long term escrow   477   477 
Lease liability   2,533   164 
Deferred tax liabilities   3,513   4,256 
Accrued severance pays   54   153 

Total long-term liabilities   6,577   5,050 
Total liabilities   21,864   12,037 

         
Stockholders’ Equity:         

Common stock; $0.001 par value, 250,000,000 shares authorized, 120,700,995 and 68,757,450 shares issued and outstanding as of
June 30, 2021 and December 31, 2020, respectively   121   68 

Additional paid in capital   218,373   102,333 
Capital reserve related to transaction with the minority shareholder   -   (174)
Accumulated other comprehensive income (loss)   89   (196)
Accumulated loss   (62,823)   (39,966)
MICT, Inc. stockholders’ equity   155,760   62,065 

         
Non-controlling interests   -   3,631 
         

Total equity   155,760   65,696 
         
Total liabilities and equity  $ 177,624  $ 77,733 
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MICT, INC.

CONSOLIDATED STATEMENTS OF OPERATIONS
(In Thousands, Except Share and Loss Per Share data)

 

  
Six months ended 

June 30,   
Three months Ended 

June 30,  
  2021   2020   2021   2020  
             
Net revenues  $ 21,276  $ -  $ 12,341  $ - 
Cost of revenues   18,667   -   11,675   - 

Gross profit   2,609   -   666   - 
                 
Operating expenses:                 
Research and development   619   -   388   - 
Selling and marketing   2,352   -   1,351   - 
General and administrative   19,421   1,438   14,853   668 
Amortization of intangible assets   1,569   -   643   - 

Total operating expenses   23,961   1,438   17,235   668 
                 
Loss from operations   (21,352)   (1,438)   (16,569)   (668)
Loss from equity investment   (163)   (786)   (163)   (146)
Other (income) loss, net   83   -   (4)   - 
Financial income (expenses), net   (275)   157   291   381 
Gain (loss) on equity investment held in Micronet   (1,934)   665   (1,934)   665 
Income (loss) before provision for income taxes   (23,641)   (1,402)   (18,379)   232 
Taxes on income (tax benefit)   (339)   6   17   5 
                 
Net income (loss)   (23,302)   (1,408)   (18,396)   227 
Net loss attributable to non-controlling interests   (445)   -   -   - 
                 
Net income (loss) attributable to MICT, Inc.  $ (22,857)  $ (1,408)  $ (18,396)  $ 227 

                 
Earnings (loss) per share attributable to MICT, Inc.                 
Basic  $ (0.22)  $ (0.12)  $ (0.16)  $ 0.02 
Diluted  $ (0.22)  $ (0.12)  $ (0.16)  $ 0.00 

                 
Weighted average common shares outstanding:                 
Basic   102,992,830   11,092,144   117,634,776   11,094,784 
Diluted   102,992,830   11,092,144   117,634,766   19,901,263 
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Non-GAAP Financial Measures

 
In addition to providing financial measurements based on generally accepted accounting principles in the U.S., or GAAP, we provide additional financial metrics that

are not prepared in accordance with GAAP, or non-GAAP financial measures. Management uses non-GAAP financial measures, in addition to GAAP financial measures, to
understand and compare operating results across accounting periods, for financial and operational decision making, for planning and forecasting purposes and to evaluate our
financial performance.

 
Management believes that these non-GAAP financial measures reflect our ongoing business in a manner that allows for meaningful comparisons and analysis of trends

in our business, as they exclude expenses and gains that are not reflective of our ongoing operating results. Management also believes that these non-GAAP financial measures
provide useful information to investors in understanding and evaluating our operating results and future prospects in the same manner as management and in comparing
financial results across accounting periods and to those of peer companies.

 
The non-GAAP financial measures do not replace the presentation of our GAAP financial results and should only be used as a supplement to, not as a substitute for,

our financial results presented in accordance with GAAP.
 
The non-GAAP adjustments, and the basis for excluding them from non-GAAP financial measures, are outlined below:
 

 ● Amortization of acquired intangible assets - We are required to amortize the intangible assets, included in our GAAP financial statements, related to the
Transaction and the Acquisition. The amount of an acquisition’s purchase price allocated to intangible assets and term of its related amortization are unique to these
transactions. The amortization of acquired intangible assets are non-cash charges. We believe that such charges do not reflect our operational performance.
Therefore, we exclude amortization of acquired intangible assets to provide investors with a consistent basis for comparing pre- and post-transaction operating
results.

   
 ● Expenses related to beneficial conversion feature expense - Those expenses are non-cash expenses and are related to the difference between the stock price at the

closing of the Note Purchase Agreements and the conversion price of $1.10 per share.
   
 ● Stock-based compensation is share based awards granted to certain individuals. They are non-cash and affected by our historical stock prices which are irrelevant

to forward-looking analyses and are not necessarily linked to our operational performance.
   
 ● Expenses related to the purchase of a business - These expenses relate directly to the purchase of the GFH I transaction and consist mainly of legal and accounting

fees, insurance fees and other consultants. We believe that these expenses do not reflect our operational performance. Therefore, we exclude them to provide
investors with a consistent basis for comparing pre- and post-Vehicle Business purchase operating results.

   
 ● Expenses related to settlement agreement - These expenses relate directly to the settlement agreement with Maxim and Sunrise. More information can be found in

the legal proceeding part.
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The following table reconciles, for the periods presented, GAAP net loss attributable to MICT to non-GAAP net income attributable to MICT. and GAAP loss per

diluted share attributable to MICT to non-GAAP net loss per diluted share attributable to MICT.:
 

  
Six months ended 

June 30,  

  

(Dollars in Thousands, 
other than share and 
per share amounts)  

  2021   2020  
GAAP net loss attributable to MICT, Inc.  $ (22,857)  $ (1,408)
Amortization of acquired intangible assets   1,568   - 
Expenses related to settlement agreements   532   - 
Options- based compensation   458   - 
Stock-based compensation   8,368   - 
Income tax-effect of above non-GAAP adjustments   (414)   - 
Total Non-GAAP net loss attributable to MICT, Inc.  $ (12,345)  $ (1,408)

         
Non-GAAP net loss per diluted share attributable to MICT, Inc.  $ (0.12)  $ (0.13)
Weighted average common shares outstanding used in per share calculations   102,992,830   11,092,144 
GAAP net loss per diluted share attributable to MICT, Inc.  $ (0.22)  $ (0.12)
Weighted average common shares outstanding used in per share calculations   102,992,830   11,092,144 
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Exhibit 99.2
 

MICT, Inc. A NEW DIRECTION FINTECH MICT (Nasdaq Capital Markets) www.mict - inc.com Q2 - 21 Earnings Presentation 1

 

 

Safe Harbor Statements Safe harbor statement under the Private Securities Litigation Reform Act of 1995: This presentation may contain forward - looking statements that involve risks, uncertainties, and assumptions. If any such uncertainties materialize or if any of the assumptions proves incorrect, the results of MICT, Inc. could differ materially from the results expressed or implied by the forward - looking statements we make. All statements other than statements of historical fact could be deemed forward - looking, including any projections of product or service availability, subscriber growth, earnings, revenues, or other financial items and any statement regarding strategies or plans of management for future operations, statements or belief, any statements concerning new, planned, or upgraded service or technology developments and consumer contracts or use of our services. The risks and uncertainties referred to above include, but are not limited to, risks associated with developing and delivering new functionality for our service, new products and services, our new business model, our past operating losses, possible fluctional in our operating results and rate of growth, the outcome of any litigation, risks associated with completed and any possible mergers and acquisitions, our relatively limited operating history, our ability to expand, retain, and motivate our employees and manage our growth, new releases of our service and successful customer deployment. Further information on potential factors that could affect the financial results of MICT, Inc. is included in our annual report on Form 10 - K for the most recent fiscal year and in our quarterly report on Form 10 - Q of the most recent fiscal quarter. These documents and others containing important disclosures are available on the SEC Filings section of the Investor information of our Website. MICT, Inc. assumes no obligation and does not intend to update these forward - looking statements. 2

 

 



Q2 - 21 Accomplishments » Insurance brokerage revenue increased 50% Q/Q in Q2, $12.3 million versus $8.2 million, driven entirely from growth in B2B sales » Total revenues up 38% over Q1 » Stock trading app, Magpie, in final stages of testing and set for full launch in mid - September 2021 » Commodities trading platform to launch by end of September » Micronet investment reduced to approximately 37%, eliminating the requirement to consolidate in MICT’s results » MICT was added to the MSCI USA Micro Cap Index on May 27 th » As of June 30, 2021, cash position approximately $114 million 3

 

 

Second Quarter At A Glance Q2 - 21 vs. Q1 - 21 Q2 - 21 Q1 - 21 ▪ $12.3M Revenue, all from B2B insurance business ▪ $8.9M Revenue, of which $8.2m from B2B insurance business ▪ Insurance brokerage revenues grew by 50 % over Q 1 , aided by acquisition of nationwide license throughout China ▪ Secured Chinese nationwide insurance license enabling broadening of product range and future launch of B2C and B2B2C business throughout China ▪ Approved to offer securities on all major stock exchanges in Hong Kong, U.S. and China ▪ Regulatory approval from Hong Kong SFC to enable offer of securities trading on major stock exchanges in Hong Kong, U.S. and China ▪ Stock trading platform, Magpie, in final stages of testing, set for full launch in mid - September ▪ Initiated testing on our proprietary stock trading platform ▪ Commodities platform launching by end of September - focusing initially on China’s oil and gas market ▪ Partnership signed with leading oil and gas trade center, enabling offer of commodity trading and futures exchange services ▪ Micronet stake now 37.0% (not consolidated) ▪ Stake in Micronet was approximately 50.3% and consolidated ▪ Approximately $114M Cash ▪ $123M Cash 4

 

 



Fintech: Insurance Business Strategy to date to sign large number of brokers, aiming to achieve critical mass then migrate customers to high margin B2C » Generated $12.3 million of revenues from insurance division in Q2, up 50% Q over Q » Nationwide license enables us to sell a full range of insurance products throughout mainland China » To date, all revenues generated from B2B customers. Now set to expand into B2B2C and then B2C business, which is expected to drive further growth and higher margins in 2H 2021 » Expanded network of provincial licenses post Q2, again set to drive significant revenue growth in 2H 2021 » Shift towards higher margin insurance products during 2H 2021 5

 

 

Fintech: Stock Trading Business Full launch of Magpie stock trading app set for mid - September » Chose to build own proprietary platform and technology rather than licensing from third party » Customers have greater access to more financial markets; a wider range of stocks; more market data; enhanced analytics/charting; and a more engaging user experienced » Proprietary platform is competitive with leading offerings in the market and enables MICT to retain all client data and cross - sell products » Considerable technological development and extensive testing undertaken throughout Q2 » Soft launch initiated in early Q3, with full launch set for mid September » MICT has funded and capitalized Magpie with $60 million to finance its launch and future growth, including margin facilities for its customers » Licensed under Hong Kong SFC, the most highly regarded financial market by the Chinese market 6

 

 



Fintech: Oil and Gas Commodities Launching commodities trading platform by end of September » Expected initial launch by end of September » Already commenced customer acquisition from clients of Shanghai Petroleum and Natural Gas Trading Center (account for approximately 20 % of China’s oil and gas trade) » Partnership signed with Shandong Commodities Exchange » Revenue contribution expected in H 2 2021 » Targeting brokerage services and finance solutions to a large number of SPNG’s trading partners 7

 

 

Micronet: Recent Developments » Ownership of Micronet was reduced from approximately 50.3% at March 31, 2021 to approximately 37% at June 30, 2021 » Currently below 50% ownership – no longer required to consolidate within MICT P&L » Accounted for using equity method, as long - term investment with value of $965,000 at June 30, 2021 8

 

 



First Half Accomplishments vs. Second Half Targets First Half Second Half ▪ $21.3M revenue, primarily from new B2B insurance broker segment, up 50% in Q2 Q/Q ▪ Continued rapid growth in insurance segment, leveraging nationwide insurance license and securing local licenses to enable accelerated sales penetration ▪ Secured nationwide insurance license enabling broadening of products and expansion into B2B2C and B2C throughout China ▪ Expanding Company focus from B2B to B2B2C and B2C, facilitating higher margins and individualized products ▪ Regulatory approval to offer securities trading on all major stock exchanges in Hong Kong, U.S. and China ▪ Launching Magpie app in mid Sept, adding a major source of additional revenue ▪ Built and extensively tested stock trading app in preparation for launch ▪ Launching commodities trading platform, opening up a large market opportunity, set to generate revenues in 2H ▪ Signed partnership for commodity trading and currently building platform to provide financial services to partner’s customers that account for 20% of China’s oil and gas trading market ▪ Strong balance sheet with approximately $114 million in cash to support our growth 9 Migrating to Higher Margin - Products and Higher - Margin Channels

 

 

MICT Q2 2021 Results » Total revenue in the second quarter of 2021 was $12.3M versus $8.9M in Q1, up 38% » Gross profit of $0.7M in Q2 2021 versus $1.9M in Q1 2021, margin reduction due to incentives used to attract critical mass of new brokers/customers, set to recover in H2 2021 » Research and development expenses were $0.4M in the second quarter of 2021 versus $0.2M in Q1 » Selling and marketing expenses were $1.4M in the second quarter versus $1.0 in Q1 » General and administrative expenses were $14.9M in the second quarter, up from $4.6M in Q1. Increase relates to non - cash costs, advisor expenses and costs related to earlier financings » Operating loss in Q2 2021 was $16.6M ($8.8M relating to non - cash stock - based costs) versus a loss of $4.8M in Q1 10

 

 



Balance Sheet Highlights In $000's As 6/30/2021 of 12/31/2020 Cash, cash equivalents and restricted cash $ 114,183 $ 29,049 Total current assets $ 133,779 $ 33,680 Total assets $ 177,624 $ 77,733 Total current liabilities $ 15,287 $ 6,987 Total long - term liabilities $ 6,577 $ 5,050 Total equity $ 155,760 $ 65,696 11

 

 

Income Statement Results MICT, INC. AND SUBSIDIARIES CONSOLIDATED STATEMENTS OF INCOME (USD In 000’s, Except Share and Earnings Per Share Data) - Unaudited 12

 

 



Q2 - 21 Non - GAAP Financial Measures Six months ended June 30, (Dollars in Thousands, other than share and per share amounts) 2021 2020 GAAP net loss attributable to MICT, Inc. $ (22,857) $ (1,408) Amortization of acquired intangible assets 1,568 - Expenses related to settlement agreements 532 - Options - based compensation 458 - Stock - based compensation 8,368 - Income tax - effect of above non - GAAP adjustments (414) - Total Non - GAAP net loss attributable to MICT, Inc. $ ( 12 , 3 4 5 ) $ ( 1 , 4 0 8 ) Non - GAAP net loss per diluted share attributable to MICT, Inc. $ (0.12) $ (0.13) Weighted average common shares outstanding used in per share calculations 102,992,830 11,092,144 GAAP net loss per diluted share attributable to MICT, Inc. $ (0.22) $ (0.12) Weighted average common shares outstanding used in per share calculations 102,992,830 11,092,144 13

 

 

MICT, Inc. Always in Front MICT (Nasdaq Capital Markets) www.mict - inc.com 14

 



Exhibit 99.3
 

August 16, 2021, 8:30am Eastern Time
 

MICT Second Quarter 2021 Conference Call Script
 
Presenter/Speaker Dial In: 1-888-222-5806
International: 1-412-317-5413
Mention you are a speaker to be joined into the speaker line
 
To join the web-based interface to view call participants and manage the Q&A queue
 
Link to View Q&A: https://qa6.choruscall.com/contexweb/ViewQA/loginSortQA.htm
 
Login Code: 10156679
 
Participants
Darren Mercer - Chief Executive Officer
Moran Amran- Controller
Scott Gordon - Investor Relations, Core IR
 
Operator

 
Ladies and gentlemen, thank you for standing by. Good morning and welcome to the MICT Second Quarter 2021 financial results and corporate update conference

call. At this time, all participants are in a listen-only mode. Should you need assistance, please signal a conference specialist by pressing the “*” key followed by “0”. After
today’s presentation, there will be an opportunity to ask questions. To ask a question, you may press “*” then “1” on your telephone keypad. To withdraw your question, please
press “*” then “2”.

 
Participants of this call are advised that the audio of this conference call is being broadcast live over the internet and is also being recorded for playback purposes. A

webcast replay of the call will be available approximately one hour after the end of the call through November 16, 2021.
 
I would now like to turn the call over to Scott Gordon, President of COREIR, the Company’s investor relations firm. Please go ahead, sir.
 

 

 

 
Scott Gordon

 
Thank you, Operator. Good morning, everyone and thank you for joining us for the MICT Second Quarter 2021 financial results and corporate update conference call.

Joining us today from MICT are:
 
Darren Mercer, Chief Executive Officer of MICT and Moran Amran, controller for MICT.
 
During this call, management will be making forward-looking statements, including statements that address MICT’s expectations for future performance or operational

results. Forward-looking statements involve risks and other factors that may cause actual results to differ materially from those statements. For more information about these
risks, please refer to the Risk Factors described in MICT’s most recently filed annual reports on Form 10-K and quarterly report on Form 10-Q, the Form 8-K filed with the SEC
today, and MICT’s press release that accompanies this call, particularly the cautionary statements in it.

 
The content of this call contains time-sensitive information that is accurate only as of today, August 16, 2021. Except as required by law, MICT disclaims any

obligation to publicly update or revise any information to reflect events or circumstances that occur after this call.
 

It is now my pleasure to turn the call over to Darren Mercer, Chief Executive Officer - Darren?
 
Darren Mercer, Chief Executive Officer

 
Thank you, Scott, and thank you all for joining us on the call and the webcast today.

 
Slide #3 - Q2-21 Accomplishments
 
We are very pleased to report that for the second consecutive quarter, we have achieved record revenues for the company, with second quarter revenue up 38 percent over the
first quarter of 2021. This is due to the success of our insurance business, in which we achieved a 50 percent increase quarter-over-quarter, with Q2 revenues of $12.3 million,
compared to $8.2 million in Q1 2021. This increase was driven by our strong growth in the B2B insurance product market.
 
In February, we completed the acquisition of Magpie Securities, providing us with the required licenses and permits to operate an online platform, which enables us to offer
stock trading on major stock exchanges in Hong Kong and the United States and China. This represents a large opportunity in a sector which is experiencing very rapid growth.
We are in our final stages of testing our stock trading platform as we prepare for its official launch, which is currently scheduled for mid-September.
 
In the first quarter, we also entered into an exclusive partnership with Shanghai Petroleum and National Gas Trading Center, which enables us to offer oil and gas trading with
clients of our partner, representing approximately 20% of China’s oil and gas trade. We are currently building out this trading platform and expect to launch by the end of
September
 
Additionally, in the second quarter, as a result of an offering by Micronet, our stake in Micronet was reduced to approximately 37%, so Micronet’s financial statements will no
longer be consolidated with MICT.
 
Importantly, on May 27th, MICT was added to the MSCI USA Micro Cap Index. We believe this addition will enhance the liquidity of our stock as well as increase its
visibility.
 
Finally, we have very strong balance sheet with $114M in cash, as of June 30, 2021. This will provide us with the ability to execute our plan and support our organic and
inorganic growth.
 
[Next Slide, please]
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Slide #4 – Q2-21 Performance & Liquidity
 
We have made significant progress during the past quarter. We grew our insurance brokerage business by 50% over Q1 as a result of the acquisition of the nation-wide insurance
license throughout China. What’s particularly exciting about this accomplishment is that we believe it is merely the beginning of the successful operation of our insurance
business. This revenue ramp up has been a result of strictly b2b sales in working with affiliate brokers to offer packages to professionals. As we’ll discuss shortly, we are now
preparing to ramp up that business into more B2B2C products that we aim to distribute through a number of online channels, followed by direct B2C products, many of which
are both custom designed and of significantly higher margin compared to our current B2B offerings. The groundwork we’re laying by attracting large multiples of underlying
insurees provides a strong and considerable platform for what we anticipate to be both repeat insurance business and new insurance instrument sales at much higher margins as
we migrate from B2B to B2C.
 
In addition, we have made significant progress in preparing and testing Magpie, our stock trading app in preparation for its upcoming anticipated launch mid-September,
followed by the launch of a commodities trading platform expected to launch by the end of September. The initial focus for this segment will be the oil and gas markets.
 
As we just mentioned, our Micronet stake was reduced to approximately 37% resulting in the elimination of this entity from being consolidated onto our P&L. With Micronet
removed from our consolidated income statement, we will now be able to provide investors a clear view of our core segments, enabling them to more clearly monitor our
progress.
 
Finally, and perhaps most significantly, we have, following several offerings, amassed significant cash resulting in $114M on our balance sheet as of June 30. This strong cash
position has multiple advantages throughout our business segments, including the build-out of our new businesses, while also providing significant runway to support the earlier
discussed growth of both of our trading segments.
 
[Next slide, please]
 
Slide #5 – Fintech: Insurance Business
 
As we previously discussed, we launched our insurance business in late December of last year, achieving revenue even in the short weeks following that initial launch. In our
first full quarter of operation, Q1, we generated $8.2 million in this segment and then in Q2, we grew revenue in this segment by 50% sequentially to $12.3 million. The
nationwide license that we acquired enables us to sell a full range of insurance products throughout China, providing a massive opportunity for us to grow this segment. With a
penetration rate of only 4.4% in the China insurance market, the market is still in its very early stages, providing us with a significant opportunity to build this business. Now we
are in the process of being able to expand on that progress even further by obtaining the local licenses necessary to significantly expand our network of brokers on our system,
allowing more localized and specialized insurance products by region, thereby growing that business into a wider opportunity for our higher-margin B2B2C business and
eventually moving to and even higher margin B2C product offering. We believe our business will not only grow from a rapidly growing market, which is growing at a CAGR
of over 40%, but also from our ability to cross-sell our products through our B2B relationships. The 50% growth that we had over the first quarter is just the very beginning of
long tail of growth that we expect to generate in this segment. We are also currently exploring relationships with additional online platforms with the intention to significantly
expand our user base, providing additional access to direct customers, ultimately facilitating the emergence of a B2C platform that would then allow us to access networks of
customers directly. We believe this will be a significant driver toward the selling of these bespoke and higher margin B2C offerings and look forward to providing updates on
progress in this area.
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Slide #6 – Fintech: Stock Trading Business
 
The second quarter has also been very productive with regards to our stock trading business, specifically our Magpie trading app, which is in the final stages of testing, with a
scheduled launch of mid-September.
 
We are particularly excited about our upcoming launch and believe that our offering will be among the best in the market. Our license from the Hong Kong SFC, one of the
premier exchanges in the world, will drive confidence and trust between the provider and customer, driving strong customer acquisition. In addition, having a direct license
provides advantages over others’ third-party licenses that frequently experience trading delays. Also, our software is proprietary and provides flexibility for product
development that other standardized programs are unable to offer. In addition, we believe Magpie to be very competitive with current offering and will offer improved features
in a number of areas compared to the current offerings in the marketplace. Our strong balance sheet, with approximately $114 million in cash, provides the ability to offer
significant margin financing capability, which carries extremely high margins. Finally, we have access to a large and growing database that will provide the ability to target a
wide customer base.
 
Slide #7 – Fintech: Oil and Gas Commodities
 
Our commodities trading business, which rounds out our fintech offerings in China and Southeast Asia, provides a significant opportunity. Through our relationship with
Shanghai Petroleum and Natural Gas Trading Center, we have direct access to their customers, who account for approximately 20% of China’s Oil and Gas trading. Our offering
in this segment will provide trade execution, margin financing and trade clearing capabilities. Our large cash balance will enable us to provide highly profitable margin financing
with these customers. We are prudently working on fine-tuning this platform and expect our initial launch by the end of September, and we expect to see continued growth of
this division through Q4 as we regularly onboard new clients to use the platform throughout 2021 and into next year.
 
I’d like to now take a moment to discuss the MicroNet business and the changes in how we report this since last quarter.
 
Next slide, please…
 
Slide #8 – Micronet: Developments
 
Given our new focus on the fintech market, Micronet has become a non-core business. In the second quarter, as a result of a Micronet offerg in, our ownership was reduced
from approximately 50.3% in Q1 to approximately 37% in Q2. As a result of this change, this business is no longer consolidated into our P&L, but accounted as a one-off below
the line gain or loss attributable to non-controlling interests.
 
With Micronet not being consolidated with our P&L, our investors will be able to clearly see the performance of our fintech segments increasing transparency withing their
financials.
 



As of Q2 and beyond, Micronet will be accounted for using the equity method as a long-term investment. The value of this investment as of June 30 was $965,000.
 
Next slide please…
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Slide #9 – First Half Accomplishments vs. Second Half Targets
 
As you can see, the first half of 2021 has been extremely busy and successful, and we have achieved record revenues quarter over quarter. And while we have made significant
progress since the beginning of 2021, much of the work is just the beginning of laying the foundation for success, while still reaping in benefit along the way. We have put our
Chinese national licenses in place, particularly for our insurance and stock trading businesses, developed these trading platforms and sought and solidified multiple partnerships
that are now poised to drive dramatic growth in the coming years. Now that many of these resources are firmly in place, we are extremely excited for the potential successes we
anticipate in the second of the year. For example, having launched our insurance business and secured our Chinese national licensing to set up a strong B2B product offering,
we have secured significantly more localized Chinese licensing and developed partnerships and alliances to allow for more penetration into the higher margin B2B2C market.
Ultimately we expect to create relationships with additional online platforms to more directly reach the B2C market, offering it the highest margin insurance offerings, including
the potential offering of health insurance products.
 
Similarly, we created the infrastructure for our Magpie offering during the first half of the year, including securing all the required Chinese regulatory approvals needed to offer
securities trading on all the major stock exchanges in Hong Kong, US and China. With those licenses in hand, we have been working non-stop on the development of the
Magpie trading app, which, upon its anticipated launch in mid-September, will make a significant contribution to revenues in the second half.
 
Finally, from the commodities trading perspective, all of the necessary pieces to create a successful enterprise are in place, including partnering with Shanghai Petroleum and
Natural gas, whose clients account for 20% of China’s oil and gas trade. Following our diligent efforts building this platform, we are expecting to launch by the end of
September, shortly following the Magpie launch, and securely placing MICT at the forefront of financial technology offerings in the Asia market. I continue to be both
enthusiastic and optimistic about our business, as quarter over quarter during 2021 we have seen exponential growth even as we are just getting started. Given that we are merely
at the beginning of each of these offerings, and the feedback we’ve already received has been tremendous, I believe there is reason for optimism and perhaps toward the end of
2021, celebration.
 
I would now like to turn the call over to Moran Amran for a financial review of the quarter.
 
Slide #10 – MICT Q1 2021 Results
 
MORAN:
 
Thank you, Darren. Revenue in the second quarter was $12.3 million versus $8.9 million in Q1, an increase of 38%. Adjusted for the $726,000 in Q1, which was from
consolidating Micronet.
 
growth was 50%, primarily from the ramp in the insurance division, which was launched in late December.
 
Gross profit in Q2 was $0.7 million versus $1.9 million in the first quarter. The decline in gross profit from the prior quarter was a result of an increase in incentives used to
attract critical mass of new insurance brokers and their customers, as well as seasonal reductions in insurance company rates. Margins are expected to recover in Q3 and beyond.
 
R&D expenses in Q2 were $388,000 versus $231,000 in the prior quarter.
 
Selling & marketing expenses in Q2 was $1.3 million versus $1 million in the first quarter.
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General and administrative expenses in Q2 were $14.9 million versus $4.6 million in Q1. The increase in G&A versus the prior quarter was driven by non-cash issuance costs of
shares and options to Directors officers and employees of approximately $8.8 million.The operating loss in Q2 was $16.6 million versus a loss of $4.8 million in Q1. Excluding
the $8.8 million of stock and option based compensation, adjusted operating loss was only $7.8 million.
 
Net loss attributable to MICT in the second quarter was $18.4 million versus $4.5 million in the first quarter. The increase in the operating loss and the net loss was the result of
higher operating expenses associated with the Company’s launch into the China fintech market.
 
Slide 11 please…
 
We have made significant improvements to our balance sheet in 2021 after executing a couple of capital raises. As a result, our cash balance increased to $114 million, up from
$29 million at year-end.
 
Back to you, Darren.
 
DARREN:
 
Thank you, Moran.
 
As I hope you can clearly see, we have already made exceptional progress during the first half of 2021, and MICT is now well positioned to see significant impact from the
emerging Chinese fintech market. Our insurance business, already at significant revenue, is poised for expansion beyond our original B2B services and into emerging b2b2c and
b2c offerings that include both tailored products based on market, but also health insurance and other high-margin, in-demand products.
 
We anticipate the launch of a well-planned, innovative stock trading platform driven by a targeted marketing strategy and our already significant investment in our software
development, acquisition of Magpei and our highly experienced management team. We also expect to launch our commodities and futures trading platform shortly thereafter,
which is supported through our unique relationship with a major player in the Chinese Oil and Gas industry.
 
We have an extremely strong balance sheet with $114 million in cash, which will enable us to execute on our growth strategy, providing both the insurance division and stock
trading division significant resources to support their current respective growth plans and support margin trading that will result in larger profit opportunities.
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We are just getting started and we could not be more excited about the future of MICT. We thank you for your continued support and we look forward to sharing our progress
with you as it develops.
 
I’ll now turn the call over to Scott Gordon for our Q&A session.
 
SCOTT:
 
Thank you, Darren. The company received many questions from investors for today’s call and we thank you for your interest, feedback and continued support as shareholders.
Many of these questions were repetitive and so on today’s call we will be addressing the most frequently asked questions. Additionally, the company has received a number of
questions that are seeking information about things not disclosed by the company or are forward looking, as well as a number of questions regarding share price fluctuations and
the trading activities of its shares. As a matter of policy and regulatory compliance the company does not offer interim operational or financial updates, forward looking
guidance or capital markets strategies, or comments on the performance of its shares in the market.
 
With that, the first question is:
 
1. One of your valuable assets is the cash on your balance sheet, what is the latest position on cash burn and why did you apply for such a large shelf registration in May.
 
[As you can see from the movement in our cash balance between 31st March 2021 and 30th June 2021, and bearing in mind that we have funded considerable development
costs across all three of our fintech verticals, especially as we near the launch of both Magpie and our Commodity Platform, our operational cash burn is de minimis.
 
With regard to the shelf registration statement, this is denominated in monetary terms and in line with best practice we felt it was important to ensure sufficient headroom,
including if our share price and market capitalisation were to hopefully appreciate considerably. A shelf of $750million would not be particularly large if our market
capitalisation is $5billion.]
 
2. Your growth in insurance revenues has been impressive again in Q2. Do you have an approximate split of the revenue between the main categories of insurance product, and
is all the Q2 revenue from B2B sales?
 
[As you would expect, we offer a full range of the most popular forms of insurance policy, as for the split, I don’t feel it is appropriate to go into that today. What I can though
say is that our strategy has been ultimately to get access to as many underlying insurees brokers as possible with two aims: (i) to ultimately migrate from a B2B to a B2C model,
which will have a significant positive impact on our margins; and (ii) to offer more profitable insurance products, there is currently ongoing a huge surge in China towards
medical and life insurance, both of which offer exceptionally high profit margins and we want to be a major operator in this area.
 
What I can also tell you is that we are seeing a significant rise in the number of insurees on our platform, and whilst this will continue, we also have one eye on executing stage
2 and we are confident we can evidence that shift in the second half of the year]
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3. I note from the results that gross margins were lower in Q2 2021 compared to Q1 2021, what is the reason for this and will it be a continuing trend?
 
[As you can see, our gross margin was down in Q2 and there are a couple of reasons for that, the first is very much in line with my explanation of our overall strategy, which if
you remember involves signing large numbers of new insurees within a relatively short space of time, which we have done by offering certain incentives. Secondly, because of
seasonality in the market, the rates from a number of insurance providers are reduced at this time of year, and some of this reduction we have absorbed ourselves.
 
I am pleased to say that we expect the margins in Q3 and Q4 to bounce back.]
 
4. What other areas of insurance do you intend to launch over the next 12 months?
 
[I think I have covered this quite well in our previous answers, it is however worth emphasising that the larger we can grow our customer base of insurees, the better positioned
we are to expand our product base and to also move into more specialised and niche higher-margin insurance products. This is a key part of our growth strategy, which we
believe we are executing against well.]
 
5. When you do you expect to launch B2B2C and B2B sales in your insurance business and do you expect this to have a material impact on acceleration in growth?
 
[as we said in the presentation, this is a key focus for us, we hope to be able to move this forward in B2B2C in the near future, we are very target specific as to which online
channels we want to work with.
 
Additionally, it should be noted that we have to support both the B2B and B2B2C channels with a broad licensing base, and to explain that a bit more, on the one hand we have
the nationwide brokerage internet licence, which is hugely important, but we also need to process that business in the province where it originates and to that end I can say we
have made very significant process already in Q3 in extending those provincial licenses considerably.]
 
6. Your Magpie launch appears to be slightly behind schedule, what is the reason for this and when is the launch now scheduled for?
 
[I think it is fair to see that it has taken us a little longer to get the point of full launch that we had hoped for, but only by a matter of a few weeks, and what I want all our
shareholders to understand is the important of this particular vertical to shareholder value, and so we did go into soft launch early in Q3, and as a result of that extensive testing
we have been able to improve its functionality, include a number of enhancements, ensure its robustness and provide what we believe is a better user experience for the
customer.
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But I do want our shareholders to also understand that we rely on a number of data feeds from companies outside of our control and a day or two of delay on turning away bug-
fixes and feeds can have a knock effect on overall timetable.
 



I must reiterate to all, such is the importance of this app to the Company, that I would not want us to take any risks in terms of launching before we are completely ready and all
the testing has been completed.]
 
7. Would you say that the testing of Magpie has been a success and what has the feedback been like? Have any of the trial users compared Magpie to FUTU, UP Fintech,
WeBull and even Robinhood?
 
[There are two parts to my answer, the first I have already dealt with in my earlier answer about the importance of testing, and secondly, yes it is correct that the majority of not
all of the testers have been users of one or more of the other apps you have mentioned.
 
We are now confident of launching a very good app in the middle of September and the plans for further technical development and improvements, later this year and into next
year, are also very exciting.]
 
8. How do you intend to acquire new users and to market Magpie so that you can penetrate the market quickly and effectively?
 
[As you would expect, we have a very targeted marketing plan with all the required data analytical tools which are necessary for successful customer acquisition in this market
place, we have brought on leading data analysts, both inhouse and through external partnership and we believe that are marketing plan is very exciting, and clearly I will update
you on that in our Q3 results.
 
As I said in a previous answer, we have a detailed and thorough plan in place for marketing and customer acquisition.
 
Our competitors will be keen to find out our marketing strategy at their earliest opportunity, whereas we want to keep it under wraps until it is launched.]
 
9.       What is the latest update on the commodity trading and futures business and what is the current position on a launch date?
 
[We are very much on track to launch our platform before end of September and it is anticipated this will be shortly after the launch of Magpie. So I hope people understand
from our presentation, the Shanghai Oil and Gas Trade Centre, is responsible for at least 20% of all oil and gas trades in China. Their association of in excess of 2,500 members,
including super-huge oil and gas companies, through to city and provincial government departments, through to a host of medium sized companies involved in the industry. We
hope to act as a broker for a few hundred of those members.
 
How do we monetise that? The Shanghai Trade Centre has connected with the Shandong Commodity Exchange and we are converting business from what has historically been
more of sales and purchase platform onto an exchange that offers the potential for multiple transactions on the same trade. The benefits to the underling customer and the market
are obvious, for example facilitating hedging, protections against foreign exchange risk and better management of market volatility.
 
We expect to start increasing our numbers of customers as we move into Q4 and then 2022, and we will keep everyone updated on our progress.]
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10. What is the Company’s strategy for delivering what you presumably expect to be significant growth in its commodity business?
 
[I think I have answered your question in my previous answers]
 
11. There is a lot of talk in the press and on financial websites at the moment about the Chinese Government clamping down on certain business sectors, including on
technology. It is my understanding that both the insurance sector and the financial services sector are already highly regulated in China, do you feel that this significantly
reduces the risk of government intervention in the future. Would you say that the recent and expected future actions of the Chinese Government will ultimately help MICT or do
you see it as a major risk?
 
[That is a very good and fair question.
 
There are many opinions on this, some more qualified than others, I am not sure where mine ranks, but I will give it a go. In my humble opinion, a number of western
journalists and commentators have perhaps over-egged zealousness of the Chinese Government and the introduction of regulation in those industries in recent headlines.
 
I don’t to turn this into a political statement, but when you look at the relevant industries in the US and Europe, there aren’t any that don’t have a regulatory body overseeing
their membership and any industry in the fintech space in the west are always highly regulated to ensure the protection of the underlying customer and I am not sure that the
actions in China are really any different.
 
We have to remember that in relative terms, China is a brand-new economy and its civil code is less than 40 years old, and so in what is a fast moving world, particularly with
the introduction of online businesses and mobile apps, which have required the introduction of a regulatory process and framework. The same policies we have had in the west
for generations.
 
Now lets look at the question of who it impacts us: (i) Magpie, which is currently licenced by the HK SFC, a premiere international stock exchange, with decades of good
standing, and somewhere we are very proud to have received regulatory approval from; (ii) insurance, we are very observant of all the requirements in what is a heavily
regulated financial services sector; (iii) commodity trading – again we are working within the framework and adhering what that framework allows.
 
So whilst I can never guarantee that any of our businesses will ever be adversely impacted, because that is well above my pay-grade, I do take a high degree of comfort that
given we operate in already highly regulated areas and the headlines we have seen have related to areas where there has been little or no regulation, and we always comply with
all the rules and regulations in the businesses sectors we operate within.]
 
12. Do you expect to make any further acquisitions across any of the fintech verticals, or perhaps in a new complimentary fintech vertical, in the foreseeable future?
 
[That is question I have to be very careful in answering bearing in mind the rules on forward looking statements, except to say that if there is ever an opportunity brought to us
that enhance shareholder value, we will of course give it full consideration.]
 
13. The Company’s share price performance has been disappointing since your first post-merger placing in November. There is a concern that this placing and the subsequent
two have seriously damaged shareholder value. Are you able to address this concern?
 
[Gosh, it seems I have to address this point at every meeting. I always try to answer shareholder questions with the greatest respect,
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Lets look at what we have done as a management team since November, we have created and launched a new insurance platform, that has generated significant revenues and
strong quarter on quarter growth, and secured both nationwide internet licenses and a board range of local licences, and as I said earlier
 
Without the proprietary software we have developed, and without the licences and without the working capital, there would have been no business; (ii) Magpie, where we have
again developed our own proprietary software and platform, and acquired a valuable HK SFC licence, which required a $30m capitalisation under the capital adequacy rules,
funded it to $60m to ensure it can grow as desired and also offer margin finance to customers, and so on.
 
Without those fund raises, we may not have been able to secure the licenses we have obtained and we may have compromised our approval, and even if we had been able to
launch our app, it is unlikely that without the cash we would have been able to roll it out and also offer the margin finance that we expect will be one of our most important
profit drivers.
 
(iii) the Commodities platform – without the ability to show a strong balance sheet, it is highly unlikely we could have progressed our deal with the Shanghai Oil and Trade
Centre and
 
So you ask me if my Board and I feel responsible for damaging shareholder value as a result of these fund raisings, I think you need to ask yourself where would the company
be if we hadn’t done this.
 
None of the three fintech businesses could have achieved anywhere near their current position and got into a position where they have such exciting prospects if we hadn’t
completely these funding rounds. The true shareholder is there and the share price will.]
 
14. You clearly have a very valuable financial services and securities licence in Hong Kong, do you intend to apply for licences in any other jurisdictions?
 
[In line with our key competitors, we are looking at other areas in the world where we can introduce our app and we are looking at the required licences in those jurisdictions
and certain areas are already under consideration, but the most important thing is to complete the full launch of the app in China and get it trading.]
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15. Bearing in mind how much development and testing you have had undertaken on Magpie, which appears to have taken a little longer to complete than you originally
expected, do you still believe you made the right decision to build your own platform and technology, rather than white-labelling a third party solution?
 
[Unquestionably I believe it was the right thing to do to build our own app. The benefits to shareholders and shareholder value significantly outweighs any downside: (i)
flexibility on the product we want to offer, and I hope our shareholders realise the distinction between our app and our competitors when they see it in action in a small number
of weeks; (ii) not having to share significant parts of our margin with a white label provider; (iii) providing our own margin finance and retaining the whole of the margin,
without having to share it; and (iv) owning the data relating to all our customers.
 
I think the value of owning our own proprietary platform is considerable and significantly outweighs the costs and additional time involved.]
 
16. With your stake in Micronet reduced to 37% and you no longer having to consolidate its numbers into MICT, what is your strategy for your investment in Micronet and why
did you chose not to keep majority control.
 
[Let me deal with the second part of your question first. We were given the opportunity to invest into Micronet’s recent fund raising, which our Board respectfully declined,
given that the operations of Micronet are no longer core to the direction the rest of the Group’s businesses, the Board felt it more appropriate to ensure its resources, including
cash, were best invested in those businesses rather in Micronet.
 
Nevertheless, we are still remain to be a very large shareholder and we wish the Board and management team of Micronet all the success in the future. Our decision not to invest
in Micronet was based on the fact we have
 
We are not involved in managing Micronet, we are merely a passive investor. ]SCOTT:

 
This concludes the question-and-answer session of the call. I will now return the call to Darren Mercer for closing remarks.

 
Conclusion: Darren Mercer

 
I’d like to thank everyone for taking the time today to join the call and for your ongoing support.
 
I look forward to updating you on our Second Quarter results conference call and providing further progress updates.
 

# # #
 
 

12
 

 


